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Arif H. Ali, co-chair of Dechert’s international arbitration group, and
José Luis Iriarte Ángel (Of Counsel) and José María Viñals Camallonga
(Director of International Operations) of Lupicinio International Law Firm,
are pleased to announce the publication of their new book “Inversiones
Españolas en el Extranjero: Mecanismos de Protección” (“Spanish
Investments Abroad: Mechanisms of Protection”), forthcoming in
January 2018.
Spanish companies are once again investing abroad, but such
investments can sometimes encounter adverse actions by host-state
governments. This book, written in Spanish for Spanish investors, takes
a practical approach to invoking the international legal framework of
investment protections to manage political and regulatory risk and
resolve disputes.
Copies of the book will be available from Thompson Reuters Aranzadi
and through online retailers in 2018. Free copies will be provided to those
attending the related event on Foreign Investment Protection sponsored
by Dechert this spring. Watch for details in Iberian Lawyer. dechert.com
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